
Direct selling to vendors, sellers’ on 
boarding: direct sales based on priority 

areas (restaurants, local services,
clothing, household goods).

PR in local forums and news sites.

Online marketing: SMM, SEM (landings).
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One-line Pitch

Payris matches users with the best products, services and professionals
in their neighborhood — and pays them for sharing their thoughts and wishes.
Business: Payris Provides Sales Efficiency. Convert local leads into loyal
customers through efficient, direct communication with users.

Problem
Users have too many unfiltered choices
and it’s time-consuming to do research.
Customers don’t often have the opportunity
to control and monetize their data.

Vendors are often one of hundreds of search
results within various apps, unable to be displayed
prominently unless they pay to play - which many
small businesses cannot afford.

  Target Market
•  Payris occupies a niche at the junction
   of several markets: social media, e-commerce,
   data-rewarding platforms, market of classifields
   and e-commerce aggregators.

•  Payris is building a totally
   a hyperlocal marketplace of people, wishes,
   and vendors.

10 employees

www.payris.app
www.payris.ua

Payris Inc

Clients
•  Person who is an active user of the Internet,
   but does not have time for a long search for
   the best offers;
•  Modern user of new technologies and
    convenient services;
•  Person who manages and capitalizes his
   own data.

•  Small and medium business;
•  Local companies that strive for effective
   targeting and communications;
•  Business that are ready for new digital tools.
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  Payris is more than

• Payris gives you control on your personal data
• Payris helps to join celebrities or friends
   in common/similar wishes of fulfilling

• Payris helps to identify your needs even
   if you just want something not concrete
• Payris pays for your considerations,
  whishes and actions

• Payris predicts your wishes and requests

• Payris is operation system for humans,
  companies and algorithms (AI)

Social
network

Marketplace

Searching
engine

Ecosystem

Competitive Advantages

Future

Present

 Inclusivity 

Expertise
(paternalism/big brother) 

Product is in the center

Separation from
global businesses

Competitors
Investor Summary

Planned capitalization 
of Payris at the end of 2026 

is up to $50M. Customer Testimonials

“Payris is a real revolution in my approach
to e-commerce. Now I'm not looking for the
right product, but suppliers are struggling
to satisfy my desires. 
And I also get bonuses "
- Bill K., 32 y.o., Washington DC

«Thanks to Payris I can find hyperlocal
suppliers and don’t waste time for the
search in Google»,
- Kate G., Owner of small restaurant, Washington DC

Milestones

2019 2020 2021

Technical 
launch

Commercial 
pre-launch

Idea

Team

Strategy

Tech dev (MVP)

Legal structure

Tech roadmap

Legal entity in USA

Website launch

Beta test

App Store registration
& code validation

Version 2.0 tech dev
plan

First sellers’ 
onboarding

2022 2023 2024 2025

Ukraine
launch

US and Canada 
scaling

Sales/Marketing Strategy

Customer in the center

Payris is looking to raise 
$1.065M in Seed Round with 
$10M post-money valuation. 

  Product/Service
•  2 mobile apps and web interface.
•  Оne system in the center of which there is a person.
•  This person gets matched with curated local businesses
   no matter what the need is, and gets rewarded.

Key Personnel

Alex Glotov
CEO

Successful founder of 
banks and innovative 

financial services

Michael Babyak
Chief Product Officer

Product development 
and marketing expert

Hung Luu
Chief Technical Officer

14+ Experience in web/
mobile development 

and programming 

Experienced 
marketing professional

Andrew Dligach
CMO

Strategic Partnerships

Market Size
Payris is targeting the

following markets:

Advertising
$400Bn

Classifieds
$100Bn

Wishlist market
$4Bn

E-comerce
aggregators
$3,500Bn

Marketing research
and technologies
$115Bn

Estimated market
size in 2024

50

10

NEW MARKET Vladimir Vodopianov
Chief Business 

Development Officer (Canada)

Successful Ukrainian-
Canadian entrepreneur

We are going to reach 

with consecutive increase to exceed

Financial Information

100K 
1M

users in Q1 2025  

in Q1 2026. 

Operational profitability 
is projected to be 
achieved in Q1 2025.

Project 
initiation

USA market testing

Vendor account 
relaunched

First USA user and    
partner feedbacks’ 
processing

Maps/Places API 
integration

In-app customer 
service chat

In-app supplier chat
Paid digital ads

Physical marketing

New partners’ 
onboarding

Referrals

Growth strategy

Partnerships

Ukraine launch

PR activities

User support service

Business support 
service

Gamification

Branch in Canada

Scaling in Ukraine

Marketing scaling

Partnership CRM

Global marketing

English market scale

AI integration

Blockchain

Expansion of local 
partnerships in the US

Expansion of local 
partnershipsin  
Canada

# of users, K # of suppliers, K revenue, $K total OpEx, $K avg # wishes/user
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 What users wish

Accessories

19,8%

Other

10,6%

Make-up

4,8%

Household products

13,8%

Leather clothes
0,8%

Drinks

1,6%

Clothes

28,8%

Toys
1,3% Shoes

1,3% Jewellery
1,1%Goods for pets

2,1%

Food

11,1%


