ENGLISH WITH SUITS

Season 1 (episodes 1-12) and Season 2 (episodes 12-24) - Module 1 - 24 Lessons

COURSE OVERVIEW

Section

Purpose

Target Level

What'’s Inside

Format

Duration

Series
Selection

Structure

Adaptation

Description

This document outlines a 1:1 speaking course based on Suits. The goal is to
develop confident B2-level spoken English through analysis of corporate
negotiations, strategic manipulation, ethical dilemmas, and fast-paced professional
dialogue.

B1 students aiming to reach confident B2 spoken fluency in professional and
persuasive communication.

LESSON PLAN (how one lesson works) - COURSE PLAN (24 lessons) - MODULE
RESULTS (skills + quantitative result).

2 lessons per week - 24 lessons total - 1 module.

12 weeks.

Episodes explore corporate litigation, internal firm politics, loyalty conflicts,
leadership power shifts, and identity concealment.

Each episode is analyzed through: Legal Objective — Conflict — Tactical Move —
Power Outcome.

Speaking tasks focus on negotiation language, corporate vocabulary, persuasion
strategies, confrontation control, and authority tone management.



Workbook Students receive structured subtitles, business-law vocabulary lists, guided retelling
tasks, negotiation simulations, and grammar algorithms for structured reasoning.

LESSON PLAN — EXAMPLE

PREPARATION (BEFORE THE LESSON)

Step Task

Watch the assigned episode with English subtitles.

Highlight negotiation and corporate expressions.

Prepare structured retelling (Goal — Conflict — Strategy — Result).
Extract 5-10 reusable professional phrases.

Identify the key leverage moment.
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Complete focused grammar practice (Conditionals, Passive Voice, Modals, Reported
Speech).

Goal:
Professional vocabulary activation - Strategic reasoning - B2 grammar upgrade

AT THE LESSON (60 MINUTES)

Structure: 45 minutes speaking - 15 minutes correction
Step Activity

) Warm-up discussion (loyalty, ambition, ethical compromise).



Structured case retelling.

Dialogue mechanics analysis (intention — leverage — threat — concession — win).

Negotiation role play (closing a deal, internal conflict, client persuasion).

Language algorithm extraction (power phrasing, ultimatum structures).
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Grammar precision and fluency upgrade.

Goal:
Strategic persuasion - Authority tone - Corporate communication mastery

COURSE PLAN — 12 WEEKS (2 LESSONS
PER WEEK)

WEEK 1

L. Episode Focus Grammar Focus Dialogue Character Action Map
Technique
1 Pilot Identity &  Present Perfect; Talent Harvey hires Mike despite no
risk Modals recognition degree; Louis undermines

promotion; Jessica tests
Harvey

2 Errors and Conflict of Passive Voice; Judicial Judge targets Harvey; Louis

Omissions interest Conditionals Type tension blackmails Mike over drug test

1

WEEK 2



L. Episode Focus Grammar Focus Dialogue Character Action Map
Technique
3 Inside Corporate Reported Leadership Harvey ousts CEO; Mike
Track control Speech; Modals persuasion confronts Trevor; Rookie
Dinner pressure
4  Dirty Little Reputation Conditionals Type Evidence Harvey defends Jessica’s
Secrets defense 2; Passive concealment ex; Mike nearly exposed
L. Episode Focus Grammar Focus Dialogue Character Action Map
Technique
5 Bail Out Loyalty vs  Modals; Moral Harvey chooses between deal
profit Comparatives dilemma and driver; Mike helps Trevor
restart life
6  Tricks of Insider Passive Voice; Strategic Harvey defends accused
the Trade trading Modals of deduction  suspicion trader; Mike tutors Rachel;
LSAT risk resurfaces
L. Episode Focus Grammar Focus Dialogue Character Action Map
Technique
7 Play the Rivalry & Conditionals Type Competitive Mock trial; Mike sacrifices win
Man pride 1 framing for Rachel; Harvey faces old
rival
8 Identity Blackmail &  Indirect Threat Hacker threatens Mike’s
Crisis data questions; management secret; false Harvard record
Passive created




WEEK 5

L. Episode Focus Grammar Focus Dialogue Character Action Map
Technique
9 Undefeated Ethics vs Conditionals Tactical Harvey confronts Travis
winning Type 2 aggression Tanner; Rachel accused of
leaking info
10 Shelf Life Fraud & Reported Personal Fake diploma case mirrors
empathy Speech; Modals identification Mike; Rachel emotional
tension rises
L. Episode Focus Grammar Focus Dialogue Character Action Map
Technique
11 Rules of Mentorship & Passive Voice; Institutional Harvey defends mentor;
the Game corruption Conditionals defense Mike and Louis divide
estate
12 Dog Fight Justice & Modals; Moral Harvey frees innocent
system Conditionals Type confrontation man; Trevor reappears
3
L. Episode Focus Grammar Focus Dialogue Character Action Map
Technique
13 She Exposure risk Reported Speech;  Secret leverage Jessica learns Mike’s secret;
Knows Modals Hardman returns
14 The Power Conditionals Type Internal Harvey defies Jessica; Louis
Choice alignment 2 lobbying courted by Hardman



WEEK 8

L. Episode Focus Grammar Focus Dialogue Character Action Map
Technique
15 Meet the New Leadership Passive Voice; Strategic Harvey vs Hardman; Rachel
Boss clash Modals positioning questions Mike
16 Discovery Evidence Conditionals Defensive Tanner returns; document
crisis Type 3 maneuver destroyed; Donna
implicated
L. Episode Focus Grammar Focus Dialogue Character Action Map
Technique
17 Break Authority Comparatives; Control conflict  Donna fired; Harvey
Point struggle Modals demoted to second chair
18 AllIn High stakes Conditionals Type Risk escalation  Atlantic City case; Jessica
1 fights to protect firm
L. Episode Focus Grammar Focus Dialogue Character Action Map
Technique
19 Sucker Mock trial Reported Speech Trial simulation ~ Zoe assists; Donna plans
Punch strategy to plead Fifth
20 Rewind Past influence Past Perfect; Flashback Hardman’s original
Conditionals causality betrayal revealed




WEEK 11

L. Episode Focus Grammar Focus Dialogue Character Action Map
Technique
21 Asterisk Loyalty Modal verbs; Political Louis becomes senior
test Conditionals Type 2 persuasion partner; Hardman exposed
22 High Power Passive Voice; Dramatic Hardman fired; Mike loses
Noon reversal Modals confrontation grandmother

WEEK 12

L. Episode Focus Grammar Focus Dialogue Character Action Map
Technique
23 Blind-Sided  Emotional Conditionals Ethical conflict = Mike compromised by
bias Type 3 trauma; Jessica freezes
hiring
24 Blood inthe Corporate Review of B2 Strategic Rival firm attacks; Louis
Water war structures retaliation considers leaving

MODULE RESULTS — SUITS

Skills Result (Corporate & Negotiation Dialogue Focus)

Area Result After One Module
Speaking Stamina 45 minutes of structured professional discussion
Corporate Vocabulary Expanded lexicon for negotiation, contracts, litigation, and internal

politics



Argumentation Skills Clear claim — leverage — counter — strategic concession

Listening Improved comprehension of fast-paced corporate dialogue
Persuasion & Authority Confident use of ultimatums, controlled threats, and power language
Dialogue Mechanics Objective — obstacle — leverage — tactical move — win/loss

Quantitative Result

Category Measurable Outcome
Active Speaking Practice ~17 hours
Original Series Dialogue ~12 hours of curated episodes
Grammar Frameworks 24 contextual B2 structures
Vocabulary Growth ~650-850 corporate expressions

Vocabulary Activation Logic

Component Explanation

Episode Count 24 lessons

—_

Lessons per Episode

Reusable Expressions ~25-35 per episode

Total Accumulation ~650-850 contextual expressions



Activation Method repetition — negotiation role play — confrontation simulation — algorithm
extraction

Memorization Style Context-based activation reinforced through corporate dialogue patterns
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